


Our full day seminar will walk practitioners through the full process of representing clients before the IRS collection division, from the initial
client meeting through the end of the case. Topics covered will include but are not limited to: drafting an engagement letter, how to communi-
cate effectively with your client, preparing prior year returns with limited records, how to identify the appropriate course of resolution to
pursue for your client, winning strategies to negotiate with the IRS, garnishment/levy releases, and how to best present your case to enhance
your success rate.

The instructor will run the class through a variety of simulated case scenarios, starting with a simple non filer and progressing in complexity,
ending with a comprehensive Offer in Compromise case with Appeals.

The course will be taught by long time MSEA board member Russell Barnett, EA. Russell has worked extensively in tax representation and has
represented hundreds of clients for all manner of cases, including more than 80 Offers in Compromise.



